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Summary
Partner and alliance leader with eight years in SaaS, currently managing a $17M ARR partner book across Google Cloud and Microsoft Azure. Built a partner program from zero to market, turned around underperforming programs, and led a team of Partner Managers running Hyperscaler relationships. 132% quota attainment over eight consecutive quarters and a 3x increase in partner-sourced pipeline. Founded and exited a startup before moving to the channel, where I learned firsthand that the right alliance is a force multiplier.
Experience

Solutions Sales Manager, Navagis Inc, Remote, US                             |  Oct 2024 – Present
· Took Navagis from the 4th-ranked to the #1 ARR Google Cloud partner in North America, building the co-sell motion that drove a 210% increase in partner-sourced pipeline
· Own the North America Google Cloud and Google Maps co-sell motion across a $17M ARR portfolio, leading six Partner Managers and working directly with Google field and executive teams
· Launched Navagis on Google Cloud Marketplace from zero, owning packaging, listing, private offer structure, and seller enablement
· Wrote a custom CRM-connected Python pipeline tracker that lifted forecast accuracy 23% and replaced manual partner reporting
· Raised enterprise win rates from ~22.5% to 33% and average deal size 20% through disciplined qualification, deal reviews, and executive alignment
· Built the joint operating rhythm with Google: account reviews, named account tracking, pipeline cadence, and KPI reporting

Channel Partner Sales Executive, ISI Analytics, Remote, US           | June 2022 – October 2024  
· Managed Microsoft Azure partner program participation, including co-sell registration, marketplace coordination, and ongoing relationship management with Microsoft field sellers.
· Ideated and built our VAR reseller channel for a proprietary product-owning everything from concept through execution, including getting the offering listed and live on Azure Marketplace.
· Ideated and executed partner-led demand generation campaigns alongside marketing, consistently generating 25+ qualified enterprise opportunities per quarter through coordinated VAR and direct motions.
· Built Salesforce reporting and KPI frameworks that tracked partner contribution to pipeline and revenue, improving forecast accuracy by 18% and giving leadership clear visibility into program performance.
· Owned regional revenue strategy across direct and partner channels, delivering 132%+ quota attainment across 8 consecutive quarters.
· Drove 105% YoY growth in enterprise partner-led sales by unifying partner, direct, and pricing strategy into one GTM motion.

Founder/Head of Sales and GTM, ParlayKing LTD, Denver, CO   |   May 2019 – June 2022  
(concurrent with Compliance Solutions role through May 2020)
· Founded the company and ran it to acquisition by a direct competitor, owning revenue strategy, pricing, and every deal through exit
· Hired and led a six-person revenue organization from scratch with playbooks, KPIs, and comp plans
· Closed the first enterprise customers and channel partners, proving product-market fit and making the company acquirable
· Built the forecasting, pipeline hygiene, and reporting systems the acquirer relied on in diligence


Channel Partner Sales Executive, Compliance Solutions, Denver, CO  |  August 2018 – May 2020  
· Expanded enterprise customer base by 300% through consultative, value-based selling and partner enablement strategies.
· Consistently exceeded monthly quotas by 10%+ while improving retention and expansion outcomes across enterprise accounts.
·  Introduced performance dashboards and forecasting models that improved revenue visibility and informed leadership decision-making.
· Served as a top-performing enterprise seller and informal mentor, contributing to deal strategy and onboarding support for new hires.
Education

Metropolitan State University of Denver, BS Business 	2015
Baseball Scholarship and 3.69 GPA
Enterprise State Community College, AA Business Management	2012
Baseball Scholarship and 3.88 GPA

Skills & abilities

Google Cloud Platform Co-Sell
GCP Digital cloud leader certification 
Google Maps Platform Ecosystem
Microsoft Azure Marketplace and Co-Sell
Cloud Marketplace GTM Strategy
Joint Business Planning
Channel Enablement and Partner Revenue Programs
Enterprise SaaS Sales Leadership
Revenue Operations and Forecasting
Salesforce, HubSpot, Zoho CRM
Contract Negotiation and Enterprise Deal Structuring
GTM Strategy and Verticalized Market Expansion
Hyperscaler relationship building


